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Earnings per Share

2007 2009

EPS, before items affecting comparability, 
continuing operations (SEK)

4.82

5.80

+9%

+11%

2008



2007 2008 2009

Organic Sales Growth

+6%
-1%

Total sales, MSEK

Organic Sales Growth

51,536
56,572

62,667



Improved Margin and Result

Income before taxes, MSEK

1,889

2,617
3,022

2007 2008 2009

5.6%

5.8%

6.0%

Operating margin



The Toolbox Management Model – Our Guide
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Integrity | Vigilance | Helpfulness



Securitas Global Presence 
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2009
15 acquisitions 
14,000 employees
MSEK 1,300 annual sales 



Opportunities in China



Profitability before Volume



1/3 of our Business in Customer Segment 
Organizations



Close Relationship with Technology Suppliers



Advanced Risk Analyses



Mobile and Monitoring – a Specialized Business 
Segment 



Customer Portal increases Customer Value



Qualified Services in the Oslo Subway



•FILM!
FILM



Operating Margin

Q4 Q1

% 2009 2008 2009 2008 2010 2009

Security Services North America 5.9 5.7 6.7 6.3 5.4 5.4

Security Services Europe 5.7 5.7 7.0 6.3 5.2 5.0

Mobile and Monitoring 11.8 11.7 12.8 12.7 11.3 10.6

Group 6.0 5.8 7.0 6.1 5.5 5.3



Challenges during 2009 and 2010

The price – wage balance
Cost control



Organic Sales Growth

Q4 Q1

% 2009 2008 2009 2008 2010 2009

Security Services North America -4 3 -6 1 -5 -2

Security Services Europe 0 7 -1 5 1 2

Mobile and Monitoring 3 8 1 8 2 5

Group -1 6 -2 4 -1 1



A Challenging but Successful Year



Questions and Answers
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